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Women are redefining the investment
landscape—driven by entrepreneurial momentum,
expanding wealth, and evolving generational
influence—forces too significant to overlook.

-

100
90

80

20

2019

—M‘
40
30

e Women Entrepreneurs

Are Gaining Ground

Women entrepreneurs launched 49% of all new businesses last year—up
69% since 2019 and the highest share in the past five years.
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Women business owners control

significant investable wealth (average of
$1.1 million), highlighting the importance

of trusted guidance and financial literacy.
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But entrepreneurship is only one part
of the broader wealth story.

Women Control a Growing
Share of Assets in the U.S.

The amount of wealth controlled by women continues
to rise. This shift is steadily increasing women's influence
over how and where capital is deployed.

$18.0T

Wealth controlled by
women (S trillions)

$10.0T

% Ontro\\ed@x

2018 2023 2030F

o

<

o

@5
QO

O
& &

Source: McKinsey. 05/08/2025.

\ _/




Income dynamics are reinforcing

this trend even further.
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e The Gender Pay Gap
Is Narrowing

With the gender pay gap closing, women are capturing
a larger share of lifetime earnings and savings, translating

into greater investment capacity.
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As women'’s earnings rise and the pay gap
narrows, more are putting that momentum to
work through diversified investing.

Women Investor Types

Women Are Seeking
More Investment Advice

Women across every investor segment are seeking more hands-on guidance,
with demand for more frequent advisor meetings on the rise.

Share of Women Investors Desiring a Meeting with Advisors Once a Month or More

Single Breadwinner

Professional and non-professional
women defined as living alone or
as a single-family unit.
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Married Contributor

Professional and non-professional
women whose primary contribution
to the household tend to be
non-financial.
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23%
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Suddenly Single

Women that have been recently
separated, divorced, or widowed
in the past five years.

3%
27%

Married Breadwinner

Professional women that represent
the primary source of income for
the household.

36%

Source: New York Life Investment Management, RTi Research. March 2023.
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This growing demand for support is
also reshaping what women expect
from financial advisors.

For Women,
Relationships Matter
as Much as Results

As more women seek professional investment guidance, they're redefining
great advice as a blend of performance, partnership, and personal connection.

Rising Dissatisfaction: Top Reasons for Switching Advisors
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Adapting to
a New Norm

Women's growing wealth and influence
are reshaping global markets. Those
who understand and engage this shift
early will be better positioned for
long-term opportunity.




< Investment Built on stability. Designed for what's next.
Management nylim.com

New York Life Investment Management and RTi Research, March 2023. Results based on survey questions asked of 881 respondents (794 women and 87 men),
25+ years of age, with total household investable assets of $100k+, and currently working with a financial professional.

This material contains general information only and does not take into account an individual’s financial circumstances. This information should not be relied upon as a
primary basis for an investment decision. Rather, an assessment should be made as to whether the information is appropriate in individual circumstances and
consideration should be given to talking to a financial professional before making an investment decision.

This material is provided for informational purposes only and is not intended to serve as tax, legal, or accounting advice. New York Life Investment Management and its
affiliated advisors do not provide tax advice. Any discussion of tax treatment or tax implications is based on our understanding of current laws and regulations, which
may change and may not apply to your specific circumstances.

“New York Life Investment Management” is the brand name and service mark used to represent a group of affiliated investment advisers of New York Life Insurance
Company, including New York Life Investment Management LLC, a registered investment adviser.
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